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Gobosh Aviation Expanding Light Sport Business Rapidly
Seeking New Dealers to Meet Demand

October 1, 2007 (Moline, IL) Today, Gobosh Aviation announced that the
Company will begin accepting applications for its next wave of dealer appointments to
meet the demands of the burgeoning LSA market in the United States. Interested parties
can review the G700S Luxury Sport Aircraft™ and meet with key staffers while
attending AOPA Expo in Hartford, CT.

The Gobosh Aviation approach to the Light Sport Aircraft market segment is
significantly different from the field of other LSA importers and remarketers. Not only is
the G700S itself vastly superior to other sport aircraft in construction and fit & finish, but
the sales and support network is also a key point of differentiation for Gobosh. Each
Gobosh aircraft is backed by a 2 year/400 hour warranty and has an inventory of parts
readily available in the United States. Consequently, the G700S is making a name for
itself in the light sport segment as being the “premium” aircraft in its class with the best
ownership experience. Gobosh is now seeking to bolster the existing dealer network with

equally successful and knowledge aircraft dealers in these areas:
Northeast US - NY, NJ, PA, VA, ME, MA, RI & CT
Southern US - LA, MS AR, GA, NC & SC
Central US - TX, OK & KS

(Inquire about other states not listed.)

- more -
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Page 2 — Gobosh Expands

“We’re looking for customer-focused aircraft dealers who have the resources and
drive to make light sport aircraft sales a growing segment of their existing business,”
stated Tim Baldwin, President of Gobosh. “We’re not looking to turn our customers into
sales representatives or importers. Gobosh offers a premium aircraft, backed by the
longest warranty in its class. So what we want in a partner is a dealer who knows how to
represent the product, can provide a professional demonstration flight, offers flight
training, provides a memorable delivery experience and follows through with support
after the sale. The beauty of selling a Gobosh aircraft is this: First, the G700S has the
longest warranty, best parts availability and highest level of fit & finish in the class — the
airplane practically sells itself. Second, G700S’ are available for delivery today,”
Baldwin added.

Interested parties should contact:

Tim Baldwin

President

(309) 781 7686
Tim.Baldwin@gobosh.aero

Open territories are limited, so certified aircraft dealers are encouraged to
consider expanding their business into the LSA growth segment by seizing this ground-
floor opportunity and joining the Gobosh team now. “It’s not everyday that professional
aircraft dealers get a chance to grow their business into an untapped market segment with
an exciting new product like the G700S,” concluded Baldwin.

Gobosh Aviation builds Luxury Sport Aircraft™ designed specifically for the
American Light Sport Aircraft market. Backed by the longest standard warranty in their
class, Gobosh offers an ownership experience that is the envy of the LSA market segment
with the longest warranty and highest level of quality and fit & finish available on the
market. To learn more about the G700S and Gobosh Aviation, visit www.gobosh.aero

today.
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